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Expense Management

01

Seller
Pricing 
Strategies
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Your Role in a Buyer’s Market

02

When houses sold in a matter of 

days, agents were undervalued, but 

know customers need you for 

your…

 Pricing Strategies

 Market Knowledge

 Buyers

 Fiduciary Commitment

 Knowledge of Financing Options

 Negotiation Skills
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Be the Local Market Economist

 Be more knowledgeable than 
the headlines – research the 
local conditions and trends 
that will affect them.

 Preview more properties to get 
a better understanding of what 
is on the market.

STUDY

YOUR

MARKET
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Study Your Market

 Use your local MLS to track market numbers in their 

price range.

 Take the shifting market into consideration when 

evaluating the comparables.

 Get the big picture. Buyers will prioritize the deal, rather 

than the area. Your sellers are competing with homes in 

their price range all over town.

Analyze the MLS



Use Formulas & Graphs
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Many people respond well to visual 

information. Show your sellers the MLS 

statistics by using vivid, clear, and colorful 

graphs.

STUDY YOUR MARKET

Graphs

Use Microsoft Excel when plotting your 

graphs, or get help from your Market 

Center.  There are also online services & 

software programs that you can use to 

create graphs.

TIP
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 To present MLS data effectively, you 

will need to speak with confidence to 

educate your sellers and vividly 

illustrate the new reality of their 

market.

 Take the time to learn new scripts so 

you are confident and polished 

during your presentation.

 Choose a partner from your team with 

whom you can practice.

APPROACH

SELLERS
Update Your Listing Presentation

Learn New Scripts & Dialogues



FACEBOOK

RESPONSES
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*8 Days of Follow Up, then SmartPlan
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KW THE LAKES LISTINGS
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2.75% Interest Rate on all MAY COE’s for well qualified buyers!
Buyer must use Eagle Home Mortgage, have a FICO score of 740+ and 10% down payment. Please reply for 
details! These funds are limited.

+$5,000 towards Closing Costs with Eagle Home Mortgage

4% Co-Broke on ALL MAY Closings

Due to COVID 19, we are now working by Appointment ONLY and have closed certain offices to minimize the amount of 
people in one space. We’re still selling homes, just meeting our customers on site. So please reply to this email or shoot me a 
text to set up a showing.

LENNAR INCENTIVES
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Top 10 Reasons 
a Buyer Should Buy 
a New Home.
1. Home buyer gets to be involved

in the design.

2. Floor plan is designed for you and 
your family and your lifestyle.

3. Everything is new and selected 
buy the buyer.

4. More energy efficiency saves thousands 
of dollars over time.

New homes cost less to run 
and maintain.

5.
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Top 10 Reasons 
a Buyer Should Buy 
a New Home.
6. Superior safety codes and design.

7. Advanced technology and energy 
saving appliances.

8. Quicker home appreciation over the 
first five years.

9. Special financing incentives.

Periodic inspection and code checks.10.
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Prospective 
Buyers Enjoying 
Their New Home
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THE 
MILLIONAIRE 
REAL ESTATE 

INVESTOR

April 2020
Slide 1

Our presentation is drawn largely 
from The Millionaire Real Estate Investor

by Gary Keller
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